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O F F E R I N G

Wealth management serv ices for 

the Greater Boston Area



▶ 50-75 years old 

▶ College educated, nearing the end of their 

career or already retired 

▶ Over $1M in the bank 

▶ Married with grown children 

▶ Lives in the Greater Boston Area

DEMOGRApHICS

▶ Uses Facebook a few times per week 

▶ To solve financial problems, turns to 

trusted advisors such as friends with 

finance experience 

▶ Searches for service providers by asking 

their friends

Major influencers 

and onl ine behavior

▶ Would like to set up their children with 

money for the future 

▶ Is currently paying for at least one child’s 

university tuition

Hopes and goals

▶ Already works with a financial advisor 

▶ Has difficulty trusting anyone with their 

finances

COMMON OBJECT IONS

▶ Budget for this type of service: $10K per 

year 

▶ Ideal price range: $8K to $12K per year

Price sens it iv ity

▶ Main challenge: Isn’t sure how to 

successfully handle wealth, but is 

resistant to relinquish control to a 

financial advisor 

▶ Worries about having their finances in 

order before dying or losing the mental 

capacity to handle finances

Pain po ints



▶ Most likely to find out about our services from a referral 

▶ Other options usually considered: X company, Y company 

▶ Normally comes in because they are dissatisfied with their current 

financial advisor 

▶ Needs real proof of ROI before being convinced

Decis ion factors and process

▶ Normally reaches out for advice on a case-by-case basis until trust 

is earned 

▶ After a few months, will consider an annual contract 

▶ Biggest benefit typically seen is greater peace of mind

Service usage



E L E V A T O R  P I T C H

Take control of your own wealth w ith the 

adv ice  of an exper ienced team of f inanc ial 

adv isors .  We ’ll empower you to make bold 

dec is ions that w ill  protect your wealth ,  both 

for yourself and for future generat ions of 

your fam ily .


