SALES BATTLE CARD

& Close

Your Product

Our product is a combination of software and ingenuity, bringing you the best solution possible to fight the common cold and
computer viruses. We integrate with 100 tools and are approved by your doctor.

Market & Industry Overview

Here, add information about the size of your market, the
demand for your product, or recent industry news that
affects your sales pitch.

Product Features & Benefits

Main Competitors

Strengths Competitor 1

e Strength 1

e Strength 2

e Strength 3
Weaknesses

* \Weakness 1
* \Weakness 2
* \Weakness 3

Why we win

Here, highlight the key reasons why your product
outshines this competitor.

Persona 1 Target Customers

Describe the solution for the
painpoints

Describe your customers'
painpoints

Persona 2

Describe the solution for the
painpoints

Describe your customers'
painpoints

Feature 1 Benefit 1
Feature 2 Benefit 2
Feature 3 Benefit 3
Feature 4 Benefit 4
Competitor 2

Strengths

e Strength 1
e Strength 2
e Strength 3

Weaknesses

» Weakness 1
» Weakness 2
» Weakness 3

Why we win

Here, highlight the key reasons why your product
outshines this competitor.

Social Proof

"“This product takes me to infinity, and beyond!"
-Buzz Lightyear

"I'm eternally grateful to this company for creating a
product that allows us to go where no man has gone
before." -James Kirk

"We were able to increase our production at ACME
Inc. by 75% after using this product." -Wile E. Coyote
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